
  

 

This position is based in Paris, France. 

 

TASK CONTENTS 

▪ Identification of the sales potential for the Cosmetics business as well as pushing our 

strategy for the assigned sales territory 

▪ New customer acquisition incl. trade fair and customer visits on site 

▪ Proactive support and advice for existing customers on portfolio maintenance and 

expansion 

▪ Identification and alignment of new customer requirements and trends, in collaboration 

with the existing Sales & Management team 

▪ Participation in the medium and long-term strategy development for the supported 

customer segment as well as responsibility for budgeting 

▪ Preparation of offers, contracts and project negotiations with customers and 

representatives 

▪ Carrying out product presentations and leading sales discussions 

▪ Management and support of customer projects 

PROFILE OF REQUIREMENTS 

▪ Completed studies in business administration with focus on marketing/sales or related 

fields  

▪ Several years of working experience in the field of sales ideally in the private label 

cosmetics industry – preferably in the French market  

▪ Very good knowledge of French and English, further language skills advantageous, 

especially German 

▪ Strong costumer orientation, sales talent and implementation power  

▪ Advanced expertise in handling assignments and client projects 

▪ Numerical skills, ability to work under pressure, team orientation and flexibility 

▪ High willingness to travel 

▪ SAP knowledge advantageous 

 

https://hr.faber-castell.com/oja/Home/Index/de/1075

